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Inez, human
resource
manager of an
international
advertising
agency in
Barcelona:

“I choose Long
Term Renting for
most of my fleet.
In Spain, this
means that all the
facilities are inclu-
ded, for example,
maintenance,
insurance, damage
repair, fuel, etc.”

Robert, international fleet
manager of a multinational
in consumer products in
Brussels: “Because Brussels
is the ‘capital’ of Europe, |
« often notice how different all
the countries of the European
Community are. Not only
do they all have different
cultures and languages, but
also different terms are used
to signify the same things.
4 In a discussion with my col-
Suzanne, fleet manager of a real estate firm in The f league at our department in
Hague: “When we talk about Long Term Renting in the ’ \ Amsterdam, we found out
Netherlands, we mean short-term rental cars for a period that Operational Leasing
lasting a maximum of 12 months. Full Operational Leasing means something completely
is the term we use when all service aspects are included.” different in the Netherlands.”

International leasing made simple.

When you operate your business in different coun-
tries you will be well aware of the differences that
exist between countries, but also of the powerful
potential of synergy when different expertise
comes together. Synergy is also relevant for inter-
national car leasing processes. Athlon Car Lease

is a provider of full service leasing in seven dif-
ferent countries, and has a fleet of approximately
200,000 cars. We can draw on more than 50 years
of leasing experience to provide you with local
expertise within a European standard. Your local
offices can work in a local service structure within
an international framework that provides you with
international reporting tools and standardised
administration. This will save time and energy,
and will make international leasing simple.
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Nicolas, fleet
manager of a
European net-
work in tax and
advisory services
in Luxemburg:
“My country is one
of the smallest

in Europe. So it's
not so complex

to generate data
and management
information for

our fleet, basically
because our fleet
isn’t very big either.
I can easily do it
myself.”

online availabil

In order to give you an overview of your European
fleet, we have developed a number of tools for
international reporting. These highly developed
tools will provide you with better insight into your
cost structure around the clock, which can lead to
financial benefits for your organisation. Greater
transparency will give you an opportunity to ad-
just your fleet policy at any time. The information
supplied will outline the international fleet profile,
environmental and tax issues, national contracts
and operating costs. This allows you to benefit
from the international exchange of expertise and
knowledge, and enables cost-cutting measures.
Furthermore, our international reports will greatly
lighten the workload of the staff at your national
branches.

Robert, internatio-
nal fleet manager of
a multinational in
consumer products

in Brussels: “Belgium
is also not a very big
country. This means that
the driving distances of
Belgium lease car drivers
are quite short. The
expenses recap from
our Belgium fleet differs
therefore from the fleet
of our German daughter
company. So it’s hard

to compare results from
one country to another.”

b

Our international reporting tools are:

fleet summary by country, make and fuel type

fleet summary by CO2 emission level
vehicle inventory details by country
fleet summary by vehicle status
fleet expenses recap by country

contract renewal

Alexander,
fleet manager
of a steel
conglomerate
in Cologne:
“Germany
belongs to

the top seven
lease markets
in Europe. The
car fleet size
comes close
to 5 million
cars. It’s dif-
ficult to collect
management
information
given this
volume: |
really need
good reporting
tools. With
manufacturing
industries in
several
European
countries

the need for
automatically
generated
data in the
same format
makes my job
so much more
convenient.”

ty of factual iInformation.
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Julien, fleet manager of a ICT services company in Lyon: Jarek, fleet manager of a production plant in

“A “green” fleet is becoming more and more important for Warsaw: “Poland is a relatively new player in the leasing
companies in France. In France it's common to open a fund to market. For us, the economic advantages are most impor-
compensate for the CO2 emission. The fund is used to replant tant. | guess when our market grows more mature, other
trees in France and the rest of the world.” topics like “green” cars will become more important. At

that time, the fact that we can profit from other countries’
experience will be a great advantage.”

Suzanne, fleet manager of a real estate firm in The Hague:
“In the Netherlands, too, Corporate Social Responsibility is of
major importance for most companies. We give our lease car
e drivers advantages when they choose a “green” car with low CO2
M| emissions and when they drive in an economical manner. Even
s the Dutch government broadcasts tips on national TV to encou-

rage the reduction of fuel consumption.”

INternational framework, local service.

Since you do business internationally, you will be
aware of the benefits of a local service point that
knows local business best. And this in particular
applies to car leasing, where circumstances
differ greatly from one country to another. If you
decide to lease your international fleet at Athlon
Car Lease, we will set up an international service )
. . . ] Int_ernatlonal
structure, including national main agreements. service structure
In practice this will mean that your branch in
Germany, for example, will be operationally sup-
ported by our office in that same country. This National main National main National main National main
R ) . ) agreement agreement agreement agreement

office will, after all, be familiar with local culture,
market circumstances and legislation, and will

. Individual leasing Individual leasing Individual leasing Individual leasing
(literally) speak the same language. contracts contracts contracts SOES
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Jarek, fleet manager of a production
plant in Warsaw: “lI am fleet manager for

an international organization with a production
plant in Poland. Our head office is in Germany.
| profit from the mature lease market in
Germany. For example | have adapted the
German car policy to the Polish market.”

Julien, fleet manager of a ICT services
company in Lyon: “France has a large car
producing industry: Citroen, Renault, and
Peugeot. Historically, most French drivers
prefer to drive French cars. Our liaison office in
Germany, of course prefers their German cars. ')
But increasingly, today, the most important
aspect in choosing the components of a fleet
isn’t the make of the car, but the economic and | Alexander, fleet manager of a steel conglomerate in Cologne: “Driving an expensive
environmental aspects that are coming to the car is still a status symbol in Germany. That’s why our people want to be rewarded with
fore. For this reason I'm really interested in more expensive cars when they perform well in business. When we harmonize our car
advice that’s independent of the manufacturer.” | policy, all the people working internationally for our company profit from this reward system.”

cost reduction.

Companies with branches abroad will be well
aware of the advantages of international purcha-
sing, for cost items such as office furniture or IT
infrastructure. Athlon Car Lease offers you the
opportunity to enjoy such advantages in leasing
cars too. Our scope of business covers France,
Germany, the Netherlands, Belgium, Luxemburg,
Spain and Poland. If you lease cars from us in
several European countries you can utilize a uni-
form cost pattern in terms of interest rates, fees
and administrative charges. In addition, you will
benefit from the synergy of the various services
we will then be able to offer you. In other words,
uniting your fleet will provide immediate advanta-
ges in terms of efficiency, and of course you will
be the one to benefit from those advantages.
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Sophie, fleet manager of a import/export company in Rotterdam:
“Driving a car in the Netherlands is very expensive. This is due to the
additional government taxes. In comparison to the car driven by a German

manager, the car of a Dutch manager is definitely smaller.”

.
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better solutions.

Securing cost-savings and reducing the energy
you spend on fleet management by using our
international framework is only one part of the
story; after all, car leasing also involves human
interaction. Our staff is trained to always focus on
solutions. In everything we do, we are constantly
on the lookout for “the better solution”. And on
top of that, we are flexible enough to meet the
requirements of both fleet managers and drivers.
We regard both these parties as our clients. Inno-
vation is also a mainstay of our strategy. Our new
leasing concepts, for example, ensure savings in
fuel costs through environmentally sustainable
technology. We are committed to our corporate
social responsibility in all aspects of our business.
And this commitment has led to our participation

in a range of projects concerning the re-thinking
of car usage, in order to bring it in line with the
principles of greener living.

If you aren’t yet familiar with our company,
something you should know is that we form

part of De Lage Landen International, which is a
subsidiary of the Rabobank Group. Rabobank is a
global player founded on cooperative principles -
knowledge-driven, customer-focused and backed
by an AAA credit rating.

To standardise your fleet management and car lea-
sing in Europe, please contact any of our European
offices. You will find more information regarding
our organisation at www.athloncarlease.com.

|

Inez, human resource manager of an international advertising agency in Barcelona: “The net price of a
car in Spain is average, but because our taxes are one of the lowest in Europe, driving a car in Spain is relatively
inexpensive. This means that many people in our company will have the possibility of driving a company car.”

Fleet Synergy
International

Nicolas, fleet manager of a
European network in tax and
advisory services in Luxemburg:
“My company is part of a network
with local offices in many European
countries. In all of these countries
the car prices are different. That's
why we base our car policy on cate-
gory instead of price, in order to treat
managers in each country equally.
For each function level in our whole
network, a particular category of car
is allocated, despite the difference in
car values in each country.”

Rabobank Group

De Lage Landen
International

Athlon Car Lease
International
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